


– 2 –N E Q  N C X  &  H A S K E L L  |  D A L L A S ,  T X  7 5 2 0 4

D E S I G N E D  T O  I N S P I R E
Imagine a place where walkability starts at 
your apartment, office or hotel door — a place 
where density has a human dimension. 

INTRODUCING THE CENTRAL, a development 
that adapts to our ever-changing needs, 
nurtures relationships and accommodates 
the pleasures of everyday life. Located at the 
intersection of energetic neighborhoods and 
cultural attractions, this progressive mixed-
use development focuses on connectivity to 
business, community and wellness.

LOCATION:  NEQ North Central Expy & Haskell Ave
  Dallas, TX 75204

DETAILS:
• 27 Acre Mixed-Use
• 4.0 Acre centrally located park
• 2,500,000 SF of office space
• 2,000 multi-family units
• 110,000 SF of retail space
• 1 full service, lifestyle hotel

DEMOGRAPHICS (3 mile radius):
• Total Population:   203,315
• Daytime Population:  360,371
• Average HH Income:  $139,226
• Median Age:   34.7

TRAFFIC COUNTS (2021 bi-directional):
• US-75 (NCX):   218,553
• Haskell Ave:   14,301

L I V E  Y O U R
B E S T  L I F E
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PHASE I

PHASE I

• 363 UNIT RESIDENTIAL TOWER
• 99,000 SF FITNESS

• 351 UNIT RESIDENTIAL TOWER
• 3,200 SF RESTAURANT SPACE + PATIO

PHASE II
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The 4-acre centerpiece park is encircled by modern architecture infused with 
biophilic design to create revolutionary office, residential, hospitality, food 
and beverage and entertainment offerings.

4 ACRE
URBAN OASIS

RESTAURANT

EVENT
LAWN

3,000 SF

1,678 SF

3,000 SF

2,078 SF

RESTAURANT

RESTAURANT

RESTAURANT

(AT LEASE)
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OFFICE

PHASE I: THE OLIVER
351 UNIT RESIDENTIAL
TOWER

JEFFERSON INNOVA
APARTMENTS

 430 UNITS

RESIDENTIAL

MARQUIS
RETAIL

RETAIL

RESIDENTIAL

OFFICE

OFFICE

MARQUIS
RESIDENTIAL

PHASE II
363 UNIT RESIDENTIAL
99K SF FITNESS

RESIDENTIAL

RETAIL

RETAIL

RETAIL
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FITNESS

RESIDENTIAL

RETAIL

RETAIL

RETAIL

LAWN
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PAVILLION
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1ST FLOOR RETAIL
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RETAIL

RETAIL
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D E S I G N E D  T O  I N S P I R E

T h e  i n f o r m a t i o n  c o n t a i n e d  h e r e i n  i s  d e e m e d  r e l i a b l e ;  h o w e v e r ,  F a l c o n  R e a l t y  A d v i s o r s  m a k e s  n o  w a r r a n t i e s ,  g u a r a n t e e s  o r  r e p r e s e n t a t i o n s  a s  t o  t h e  a c c u r a c y  t h e r e o f . 
T h e  p r e s e n t a t i o n  o f  t h i s  i n f o r m a t i o n   i s  s u b m i t t e d  s u b j e c t  t o  c h a n g e  i n  c o n d i t i o n s  a n d  p r i c e ,  c o r r e c t i o n s ,  e r r o r s ,  a n d  o m i s s i o n s ,  a n d / o r  w i t h d r a w a l  w i t h o u t  n o t i c e .
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– 9 –N E Q  N C X  &  H A S K E L L  |  D A L L A S ,  T X  7 5 2 0 4
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TOTAL POPULATION 203,315

DAYTIME POPULATION 360,371

AVERAGE HH INCOME $139,226

MEDIAN AGE 34.7

* The information contained herein was obtained from sources deemed reliable and accurate.
However,  this data is provided without guarantees or warranties of the completeness or accuracy.

3  M I L E  D E M O G R A P H I C  P R O F I L E  S U M M A R Y3  M I L E  D E M O G R A P H I C  P R O F I L E  S U M M A R Y

D O M I N A N T  L I F E  M O D E  S E G M E N T:  M E T R O  R E N T E R SD O M I N A N T  L I F E  M O D E  S E G M E N T:  M E T R O  R E N T E R S

• Well -educated consumers,  many currently enrol led in col lege.
• Very interested in the f ine arts and str ive to be sophist icated; value education & creativ ity.
• Wil l ing to take r isks and work long hours to get to the top of their  profession.
• Become wel l  informed before purchasing the newest technology.
• Prefer environmental ly safe products.
• Social iz ing and social  status very important.
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THE
CENTRAL
TEAM

DEVELOPMENT:

Artemio De La Vega

Annmarie De La Vega

April Hagins

adelavega@delavegagroup.com

am@delavegagroup.com

ahagins@delavegagroup.com

thughes@falconcompanies.com

tey@falconcompanies.com

jstone@falconcompanies.com

vann@falconcompanies.com

LEASING & MARKETING:

Tim Hughes

Tey Tiner 

Jacquie Stone

Vann Piazza

ARCHITECTURE:

LOOK DEEP INTO NATURE AND THEN YOU
WILL UNDERSTAND EVERYTHING BETTER.

Albert Einstein



I N F O R M A T I O N  A B O U T  B R O K E R A G E  S E R V I C E S
TYPES OF REAL ESTATE LICENSE HOLDERS:
• A BROKER is responsible for all brokerage activites, including acts performed by sales 

agents sponsored by the broker.

• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the 

broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that 

the broker represents):

• Put the interests of the client above all others, including the broker’s own interests;

• Inform the client of any material information about the property or transaction received 

by the broker;

• Answer the client’s questions and present any offer to or counter-offer from the client; and

• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property 

owner’s agent through an agreement with the owner, usually in a written listing to sell or 

property management agreement. An owner’s agent must perform the broker’s minimum 

duties above and must inform the owner of any material information about the property or 

transaction known by the agent, including information disclosed to the agent or subagent 

by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by 

agreeing to represent the buyer, usually through a written representation agreement. A 

buyer’s agent must perform the broker’s minimum duties above and must inform the 

buyer of any material information about the property or transaction known by the agent, 

including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the 

broker must first obtain the written agreement of each party to the transaction. The written 

agreement must state who will pay the broker and, in conspicuous bold or underlined print, set 

forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

• Must treat all parties to the transaction impartially and fairly;

• May, with the parties’ written consent, appoint a different license holder associated with the 

broker to each party (owner and buyer) to communicate with, provide opinions and advice to, 

and carry out the instructions of each party to the transaction.

• Must not, unless specifically authorized in writing to do so by the party, disclose:

 – that the owner will accept a price less than the written asking price;

 – that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

 – any confidential information or any other information that a party specifically instructs the          

   broker in writing not to  disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without 

an agreement to represent the buyer. A subagent can assist the buyer but does not represent 

the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities to you, and your obligations under the representation 

agreement.

• Who will pay the broker for services provided to you, when payment will be made and how the 

payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information 

purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge 

receipt of this notice below and retain a copy for your records.

Licensed Broker / Broker Firm Name or Primary Assumed 
Business Name

Designated Broker of Firm

Sales Agent / Associate’s Name

License No.

License No.

License No.

Buyer / Tenant / Seller / Landlord Initials Date

E-Mail

E-Mail

E-Mail

Phone

Phone

Phone

Falcon Realty Advisors

Timothy Hughes

497539

335775

thughes@falconcompanies.com

thughes@falconcompanies.com

972-404-8383

972-404-8383

Informationavailable at www.trec.texas.gov Regulated by the Texas Real Estate Commission


